YK - 330.13
Enokan T.A.
Mazucmpanm 3 Kypca
Hoegocubupckuit ynugepcumem 3koHomuku u ynpaenenus « HHHX)»

I'. Hoeocubupck, Poccuiickaa @edepayus

MAPKETHUHI'OBBIE HHCTPYMEHTbI ®OPMUPOBAHUSA
JOSIJIbBHOCTHU NOTPEBUTEJIEN

Annomayus: B ctaThbe U3y4eHbl HEKOTOPBIE BUJIbI MAPKETUHIOBBIX
UHCTPYMEHTOB, KOTOPBIE CLIOCOOCTBYIOT (POPMHUPOBAHUIO OTPEOUTEIBCKOM
josuibHOCTH. Onncana CYThb KaXXKI0T'O HHCTPYMCHTA, a TAKIKC BBIJICJICHBI UX
MpEeUMYIIECTBA.

Knrouesvle cnosa: MapKeTUHTOBbIE HHCTPYMEHTHI, JIOSUIBHOCTD K OpeH Y,
6peHz[, KOMMYHHKAIIUH, HOTp€6I/ITeJII>

MARKETING TOOLS FOR FORMING CONSUMER LOYALTY
Enokyan Tagui Artashesovna

Abstract: The article examines some types of marketing tools that contribute
to the formation of consumer loyalty. The essence of each tool is described, as well
as their advantages are highlighted.

Ha ceromHamHuil n€Hbp PBIHOK TOBAapOB M YCIYI CTPEMMTENBHO PACTET U
pa3BuBacTcs. Bce Ooibllle KOMIAHMM KOHKYPUPYIOT JpPyr ¢ JIpyroMm. Y
noTpeOuTeNel eCTh BO3MOXKHOCTh BBIOOpAa MEXAY TOBapaMu pa3HbIX OpPEHIOB
KOTOPbIC MMCHOT MUHUMAJIbHLIC Pa3JIniusd U IJId KOMITAaHUH CTAaHOBHUTCS Ba)KHBIM
MOBBICUTH JIOSUIBHOCTh MOTpeduTesns K cBoemy OpeHnay. Kommanuum mcnonb3yroT
pa3IMYHBIC MAPKCTHHI'OBBIC HMHCTPYMCHTBI [JIS1 ITOBBIIICHUSA 1'[0Tpe6I/ITCJ'IBCKOI71
JIOSIIIBHOCTH. B cTtatbe pPacCMOTPUM HCKOTOPLIC U3 HHUX.

B cBs3u ¢ pasBurnem WHGOPMAIIMOHHBIX TEXHOJOTUH, TOSBUIIOCH
BO3MOXXHOCTb  CO3[aBaTh CAaMThl, M [OJIb30BATEIM IIOJNYYWIM IIUPOKYIO
BO3MOXHOCTH II0Jb30BaThCA MMH BO BCEX C(l)ean JKU3HU, 9TO IIPUBCJIIO K POCTY

OCBCAOMIICHHOCTH O XapaKTCPUCTHKAX, ICHAX, MPCUMYHICCTBAX H HCAOCTATKax
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TOBapOB B PEKKUME PeabHOTO BpeMeHU. MI3MeHUII0Ch 1 oBeieHne oTpeduTenei,
MOCKOJIBKY TEMepbh OHU HE TOJBKO MOTPEOIIAIOT HHPOPMAIUIO, HO U TPAHCIUPYIOT
€€ C MOMOIIbI0 HH(POPMAITMOHHBIX TEXHOIOTHH.

Komnanum Taxke CO30AIOT CaWThl, BEAYT AaKKayHTbl B Pa3JIUYHBIX
COLIMAJIBHBIX CETAX JJIsi MPOJBUXKEHHUS CBOEro OpeHJla, U3ydYeHUs] MOTPEeOHOCTEN U
NpeanoyYTeHuil norpedurenei. ITo TakkKe CTaJIO CIOCOOOM KOMMYHUKAIIMHM C
notpeoutensiMu. OCHOBHOM 3aJjayeil KOMMYHHMKAalMOHHOW TOJHMTHKHU SIBISETCS
dbopMHpOBaHUE TECHOM SMOLMOHAIBHOW CBS3M MOTpeOUTENst ¢ OpeHAOM, H
IIOMOTA€T YCTAHOBUTD ATy CBSA3b ITOJIb30BATEIbCKAN KOHTEHT.

[Tonp30BaTENBCKUM KOHTEHTOM SIBIIFOTCS TaHHBIE O KOMIIAHUH, KOTOPBIMH
II0JIb30BATENIM UHTEPHETA ACIIATCA Ha Pa3IMYHbIX UHTEPHET IUIOMIAKaX.

JlaHHBI BUJ MapKETMHIOBOTO MHCTPYMEHTa, B CBOEM pabOTE OMUCHIBAET
3axapoBa M.B. ABTOp Takke BBIIEISACT PsAI NMPEUMYILECTB IOJIB30BATEIBCKOTO
KOHTEHTA: «IIOBBILIEHUE JO0BEepUs K OpeHnay; (HopMHpOBaHHE 3MOLMOHAIBHOU
CBSI31; CTUMYJIMPOBAaHUE BUPYCHOI'0; CHUIKEHHUE 3aTPaT Ha ITPOIBMIKEHUE; YCUIIEHUE
SEO-npoaBKeHHN.

[Ipoananu3upyeM HEKOTOPBIE BUBI MIOJIB30BATEIBCKOTO KOHTEHTA. CaMbIMU
HOIYJISIPHBIMHU SIBJISIFOTCS —OT3bIBBL. BOJBIIMHCTBO MOTpeOUTENEH, YUTAIOT OT3bIBBI
Opexkie 4YeM MpuoOperaTh ToBap WM YCIyry. OT3bIBBI SIBISIFOTCSL JOBOJIBHO
MOIIIHBIM HHCTPYMEHTOM MOBBIIIECHHUS JIOSUIBHOCTU MOTPEOUTENS, TAKXKE IIOMOTaOT
KOMIIaHUSIM BBISIBUTh HEAOCTATKHA CBOEH MPOIYKLINHU U YCTPAHUTH UX.

O030pbl Takke SABISAIOTCS OJHUM M3 BUJOB IOJB30BATEILCKOTO KOHTEHTA.
PBIHOK CTpEMHTENBHO PACTET, MOSBISIETCSI MHOTO aHAJIOTOB, B 3TOM CiIydae 0030pbl
MIOMOTAIOT TOTpeduTenssM 0osiee MoAPOOHO 03HAKOMUTCS C MPOIYKIIHMEH Mpeke
YeM MPUOOPECTH, U3YUYUTh MPEUMYIIECTBA U HEAOCTATKU. MHOTHE NMPOU3BOAUTENN
COTPYIHHUYAIOT ¢ OJorepaMu, Aapsi OECIUIaTHO CBOIO MPOAYKIIMIO B 3aMEH Ha 0030p,
TEM CaMbIM MOBBIIIAsI HHTEPEC K CBOEMY OpeHIy.

PaznuuyHple KOHKYpPChl TakKe SBISIIOTCA YacThlO IOJIb30BATEIBCKOTO
KOHTeHTa. KoMITaHus MOXET MPENJIOKUTh MOTPEOUTENSIM CO3/1aTh HOBBIN JIU3aliH

CBOEU MPOAYKIIMM 32 BO3HArpaxjaeHue. Tem caMmuM KOMITAaHUS CMOYKET MOBBICUTD
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3aMHTEPECOBAHHOCTh K CBOEMY OpeHy, a TaKK€ COKOHOMHUT Ha CO3/1aHUU HOBOTO
nu3aiiHa npoaykra. [1]

JpyruM HMHCTPYMEHTOM TOBBIIIEHUSI TOTPEOUTENHCKON  JIOSIIBHOCTH,
KOTOPBIN BIIMSET HA CO3JaHHME TECHOM SMOIMOHANBFHOW CBSI3U K MOTPEOUTENEM,
SBJIETCS MIpa3qHUYHBIA MapkeTuHT. B cBoelt pabore, ConosbeBa [.U., bBynsiruna
A.H onuceBaloT MNpa3aHUYHBIA MAapKETUHI KaK «KOHUEIMUIHUI0 W CTPATEruio
YCTaHOBJICHHUSI TECHOM OSMOIMOHANBHOW CBSI3W OpeHAa C MOTPEeOUTETSIMH
MOCPEJICTBOM HMHTErpaliuv OpeHAa B Npa3gHUYHbIA  HHOOPMAIMOHHBIA U
COIUATbHO-KYJIbTYPHBIA KOHTEKCT IETICBOU ayUTOpHU.» [2]

JIaHHBII MApKETHHTOBBIA MHCTPYMEHT MO3BOJUT KOMIIAHWM CO3/1aTh WJIU
YKPENUTh 3MOIUOHAIBHYIO B3aUMOCBSI3b C MOTPEOUTENEM, a TaKKE IOBBICUTH
KOHKYPEHTOCIOCOOHOCTh CBOEro OpeHaa.

Eme oaHMM  MOIIHBIM  HHCTPYMEHTOM  IOBBIIIEHUS  JIOSJIBHOCTH
norpebutencit spusercs cuctema CRM (Customer Relationship Management).
Cucrema CRM-nipeHa3zHaveHa il aBTOMaTU3aluy OU3HEC-TIPOIIeCCOB KOMITaHUH,
KOTOpbI€ 00eCneunBatOT B3aUMO/IEHCTBUE BCEX €€ MOApa3AeeHUI ¢ KIIMEHTaMH Ha
ypoBHe, onpenensiemoMm CRM-uneosnorueil. B cucreme xpanurtcs Best ”HPopManus
O KaXJIOM KJIMEHTE KOMIAHWU. X KOHTaKTHBIE JaHHbIE, COLMAIBHBIA CTaTyC,
ceMeHHOoe MOJIOKEHUE, 00 UX MPEMOYTCHUSIX, COBEPIIICHHBIX 3aka3ax u T.1. CRM
cCUCTEeMa TMoMoraer ¢ oOpaboTkod WH(OpMaIMK, aHAIU30M JAaHHBIX, a TaKXKe
TI03BOJISICT PEIIUTh BOIIPOCHI, HATIPABJICHHBIC HA YICP)KaHUE KIMEHTOB. [3]

O} pekTuBHOCTH pa3BUTHSI KOMIIAHUK BO MHOTOM 3aBUCHUT OT (POPMHUPOBAHUS
W TIOBBIIICHHUS MOTPEOUTENbCKOM JosIbHOCTU. CyIIecTByeT MHOXECTBO
pa3zHOOOpa3HbIX MAapKETUHIOBBIX HWHCTPYMEHTOB, KOTOpBbIE HAaNpaBieHbl Ha
(dbopMHpoBaHUE MOTPEOUTENBCKON JNOATBHOCTH. VCronb3ys OAHY WM HECKOIBKO
WHCTPYMEHTOB KOMIIAHUM CMOTYT BBICTPOUTH NPOYHBIE M JUIMTEIbHBIE
B3aMMOOTHOIICHUS C MOTPEOUTENSIMH, MOBBICUTh UX JOSJIBHOCTb, KOTOPAst TAKXKE

ABJIACTCSI OCHOBHBIM (paKTOpOM (pHHaHCOBBIX YCIICXOB OpraHru3aiuu.
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