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Abstract: Abstract: Export of goods and services is one of the primary
ways for international companies to enter the markets of ICT technologies.
The main advantages of export include expanding the market, increasing

revenue, and improving financial performance of the company. Export also
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allows reducing the company's dependence on the domestic market and

diversifying its product portfolio.

Keywords: expanding the market, export of goods, domestic market.

JUis ycHemHoW ajantaiud NOPOAYyKTa K MECTHBIM YCIOBHUSIM M
MOTPEOHOCTSIM pPhIHKa MEXIYHApOJHbIE KOMIIAHWU JOJKHBI YUYUTHIBATH
cienytouue GakTophbl:

N3yueHne MeCTHOTO pbIHKA: KOMIIAHWUU JOJKHBI U3yYUTh MECTHBIN
PBIHOK, YTOOBI TOHHMMATh MOTPEOHOCTH U MPEANOYTEHHUS] MECTHBIX
NOTpeOUTENEH, a TAKKE KOHKYPEHTHBIE YCIOBUS Ha pbiHKe.Ompeaenenne
U3MEHEHUH B TPOJAYKTE: KOMIIAHMM JIOJDKHBI OIpPEAENINTh, KaKue
U3MEHEHUS HY)XHO BHECTH B NPOAYKT WM YCIyry, 4TOObl OHHU
COOTBETCTBOBAJIA MECTHBIM YCIIOBUSM U MOTPEOHOCTSIM PBIHKA.

Y4eT KynbTYpHBIX pa3jIMYuil: KOMIIAHWM JOJDKHBI YYUTHIBATH
KYJIbTYPHBIE pa3INuus MEKIY CBOEH CTpaHON U MECTHBIM PBIHKOM, YTOOBI
aanTUPOBaTh NPOAYKT WM YCIAYry K MECTHBIM MPEINOYTCHHSIM U

TpaauousM.

CoburofieHre 3aKOHOJIATEIhCTBA: KOMIIAHUU JIOJDKHBI YYUTHIBATH
MECTHOE 3aKOHOATeNIbCTBO, YTOOBI aJaliTUPOBATH MPOAYKT WU YCIYTY K
MECTHBIM TPeOOBaHUSIM U HOPMaM.

TecTupoBaHWe TPOAYKTa: KOMIAHUHM JOJDKHBI TECTHPOBATH
aJanTAPOBAHHBIA MPOJIYKT HA MECTHOM DPBIHKE, YTOOBI MPOBEPUTH €T0
() PEKTUBHOCTD U MPUBIICKATEIBLHOCTD JIJIs1 TOTPEOUTEIICH.

[IpomoymieH  mpojayKTa: KOMIIAaHUM JOJKHBI  pa3paboTaTh

MAapKCTHHIOBYIO CTPATCTHUIO [OJId TPOABHIKCHHA  aJallITUPOBAHHOI'O
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IIPOJYKTa HA MECTHOM DPBIHKE Y€pPE3 MECTHBbIE KaHaJbl U MHCTPYMEHTBI
MapKETHHTA.

Apnanranus NpoJayKTa K MECTHBIM YCIOBHUAM M TNOTPEOHOCTAM
pBIHKa MOXET ObITh 3(PQEKTUBHBIM METOAOM U1 MEXIYHapOJHbIX
KOMITaHHUW, YTOOBI YBEJIMYUTh Y3HABAEMOCTbh CBOEro OpeH[a, yJIy4IlNTh
IPOJAXH W IPUBJIEYb HOBBIX KIMEHTOB. OJHAKO, Ui YCHEIIHOTO
MCIIOJIb30BaHUs ATOTO METOAA KOMIIAHUH JOJKHBI YUUTHIBATH MHOKECTBO
(akTOpOB, CBSI3AHHBIX C M3YYEHHUEM MECTHOTO PBIHKA, OMNPEICICHUEM
WU3MEHEHUH B IPOAYKTE, YIETOM KYJIbTYPHBIX Pa3JInuU.

B nanHoM nmyHKTE OBUIH PACCMOTPEHBI OCHOBHBIE METO/IbI, KOTOPHIE
MOTYT HCIIOJIb30BaTh MEXITYHAPOIHbIE KOMIIAHUH IS BBIXOJA HA PBIHKA
NKT-rexnonoruii. Kaxapiii U3 3TUX METOJIOB UMEET CBOU MTPEUMYIIIECTBA
U HEJOCTAaTKH, U BBIOOP METOJla 3aBUCUT OT KOHKPETHON CHTyaluu
KOMIIaHUU.

DKCIOPT TOBAPOB U YCIIYT - 3TO OJINH U3 OCHOBHBIX METOJIOB BBIXOJA
Ha MEKJYHApOJHBIE PBIHKH, KOTOPBIN IMO3BOJISAET KOMIIAHUAM PACIIUPTH
CBOM OM3HEC 3a CUET NPOAAK CBOMX MPOAYKTOB U YCIYT 3a TPaHUIICH.
BoiBoa:

DKCIOpPT TOBAapOB M YCIYTr SIBISETCS OJAHMM M3 OCHOBHBIX CIIOCOOOB
BBIXO/IA MEKIYHAapOAHBIX KoMIaHuii Ha pbiHKH HWKT-TexHonorui.
OCHOBHBIMM NPEUMYLIECTBAMH 3KCIOPTA SBISAIOTCS PACIIMPEHUE PHIHKA
cObITa, yBEJIMYEHUE BBIPYUKU W YJIyyllleHHE (DUHAHCOBBIX MOKa3aTesei
KOMIIAaHUU. OKCIOPT TaKXKE TMO3BOJSET YMEHBIIUTh 3aBUCHUMOCTh

KOMIIAaHUM OT BHYTPEHHETO pbIHKA H Pa3HOOOpa3uTh mopTdhensb

MIPOYKIIUU.
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