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AHHoTanus: CTaThsi TOCBSIIEHA MCCIEIOBAHUIO METOJIOB TMOBBIIICHHS
KOHKYPEHTOCTIOCOOHOCTH CYOBEKTOB MaJIoro MpeApUHUMATENIbCTBA TOCPEACTBOM
MapKETHHTOBBIX MHHOBalMi. B paboTe aHAIM3UPYIOTCS TEOPETUUYECKHUE ACTICKTHI
MapKETUHTOBBIX MHHOBAllMd M WX POJIb B KOHKYpPEHTHOHM crpareruu. lIpoBeneH
aHajnu3 TEKyLIMX TEHJICHIMNA W MNPAKTUK MNPUMEHEHUS HWHHOBALMOHHBIX
MapKETUHTOBBIX PEIICHUM, TaKUX Kak IU(POBOM MaPKETHUHT, HCIOJIb30BaHHUE
COLMAJIBHBIX CETEU M NMEePCOHAIM3ALMS NpeIokKeHn. Ha 0CHOBE aHKETUPOBaHUS
M UHTEPBBIO C TMPEACTABUTEISIMU Majoro OW3Heca BBISIBICHBI OCHOBHBIC
MPETSITCTBUSL HA MYTH BHEAPEHUS UHHOBALMU U MPEIIOKEHBI PEKOMEHIAIUU IS
WX NOpeonosicHus. Pe3ynbraThl HCCIEAOBaHUS MNOATBEPKIAIOT 3HAYMMOCTH
MapKETHUHTOBBIX WHHOBAILIUHI In: YCTOWYHUBOTO pa3BUTHSA u
KOHKYPEHTOCIOCOOHOCTH MAJIbIX MPEANPUSITHIA.

KawueBble c10Ba: MHHOBAIMOHHBIA MAapKETHWHI, HOBIIECTBA W TPEH/IBI,
MapKETHHTOBas JACATEIbHOCTh, METO/IbI M CIIOCOOBI IIPOJIBMYKEHUS MHHOBAITUN
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Abstract: The article is devoted to the study of methods for increasing the
competitiveness of small businesses through marketing innovations. The work
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analyzes the theoretical aspects of marketing innovations and their role in
competitive strategy. An analysis of current trends and practices in the use of
innovative marketing solutions, such as digital marketing, the use of social
networks and personalization of offers, was carried out. Based on a survey and
interviews with small business representatives, the main obstacles to the
implementation of innovations were identified and recommendations were
proposed to overcome them. The research results confirm the importance of
marketing innovations for the sustainable development and competitiveness of
small businesses.

Key words: innovative marketing, innovations and trends, marketing
activities, methods and means of promoting innovations

BBenenue: IIHHOBAIIMOHHBIM MAapKETUHI NPEACTABISAETCS CETOAHS KAk
COBEPILIEHHO HOBasi KOHIEMIUS MAapKETUHIOBOU JeaTenbHOCTH. OH SBISIET cO00M
KOHLICTIUI0O MAapKETUHIra, OCHOBAHHYIO Ha >KEJIAHWU OpraHu3alvy, KOMIIAHWH,
IPEANPUATUS HENPEPHIBHO OCYLIECTBIATh KAaYECTBEHHOE YIIYUYLIEHUE CBOETO
TOBapa, NIpPeA- CTaBIIEMBIX YCIYI W METONOB IIPUBJICYEHUs IIOKyIaTelle Hu
KIIMEeHTOB. (OJHAaKo, Ha MPAKTHUKE WHHOBALIMOHHBI MAapKETHUHI SBIIAETCS
pe3yJIbTaTOM HAy4YHOTEXHMYECKOTO IPOrpecca M pPa3BUTUSA COOTBETCTBYIOIIMX
TEXHOJIOTUH.

BHenpenne WHHOBAalMOHHOIO MAapKETHMHIAa B HAIW JHU HCIOJB3YIOT
JOCTaTOYHO HEOOJIBIIOE KOJWYECTBO MNpeanpusTuid. OOBIMHO HMHHOBALIMOHHBIN
MAapKETUHI TPUMEHSAETCS B pEKIIaMe, MUape, MPOoJa)ax, a HCIOJIb3YIOIIHNE €ro
OpraHu3aluu OKa3bIBAIOTCS HauOosee 3 PeKTUBHBIMU u Oosee
KOHKYPEHTOCIIOCOOHBIMU B CPaBHEHUH CO CBOMMHU MapTHepamu. HHOBAaIIMOHHBIN
MapKETHHT, K COXXaJIECHUIO0, MajO0 PacCIpOCTPAHEH B HAIIEW CTpaHe, XOTA B €ro
OCHOBE JIE)KAaT COBPEMEHHBIE JOCTWKEHUS HAYKH W TEXHUKH, CIIOCOOCTBYIOIIHE
YBEJIIMYEHHUIO IIPOJIAK.

MHHOBAIIMOHHBIM MapKETHHT TPENoiaracT HOBBIM TMOJXOJ] K OW3HECY -
DKCIEPUMEHTAIBHBINA, KOTOPBIM MaJlO0 IIOKAa €IIe IMPOBEPEH HA IPAKTUKE, YTO
BBI3BIBAET CTPaX M, 3a4aCTyl0, OTTAJIKUBACT OT €ro NIPUMEHEHNS HA PEANPUITHAX.
MHHOBaIMOHHBIN MapKETUHT CETOJHS MOMOTaeT NPEIPUATUSAM PACTH OBICTPHIMU
TEMIIAMU M YJEPXKUBATh JIMJCPCKUE TMO3WULHH, ITOCKOJIBKY KOHKYPEHLHUS Kak
HUKOT/Ia BBICOKA, a KIIMEHTA y>KE CIIOKHO yIUBUTH YEM-TO HOBBIM [1, ¢. 31]

Maneie npeanpuaTus SBISAIOTCA OCHOBOM DKOHOMUKH MHOTHMX CTpPaH, Urpas
KJIFOUYEBYIO POJIb B CO3JaHUM pabOYMX MECT, CTUMYJIUPOBAHWM HWHHOBALUU U
pa3BUTHH KOHKYypeHIMU. OHAKO, B YCIOBUSIX )KECTKOM KOHKYPEHIIMU U OBICTPOTO
U3MEHEHUSI PBIHOYHBIX YCJIOBUW, MaJlble MPEANPUATHS CTAIKUBAKOTCA C
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MHOTOYMCIICHHBIMH BbI3oBaMu. OpHuM u3 Hambosee 3(h(PEKTHBHBIX CHOCOOOB
MOBBIMICHUS] KOHKYPEHTOCITOCOOHOCTH SIBJISIETCS TMPUMEHEHHWE MapKETUHTOBBIX
MHHOBalMi. B  1maHHOM cratee  paccMarpuBarOTCsl IYTH  NOBBIIICHUS
KOHKYPEHTOCTIOCOOHOCTH CYOBEKTOB MAjoro MpPEAIPUHUMATEIHCTBA ITyTEM
WCITOJIb30BAHUSI MAPKETHUHTOBBIX WHHOBAIIWNA, & TAaK)KE aHAM3UPYIOTCS OCHOBHBIC
Oapbephl U MpeTaraloTcs PEKOMEH AN TSl KX TTPEOIOJICHHUS.

O0630p MTEpaTYpHI

Pa3BuTHe MapKETHHTOBBIX WHHOBAIIMM B MajloM OW3HECE H3ydaeTcs B
KOHTEKCTE HECKOJIBKUX HANpaBJICHWA, TaKUX Kak MU(PPOBOM MApPKETHHT,
MIEPCOHAIIN3AINS, UCTIOE30BaHUE OOJBIINX TAHHBIX ¥ aBTOMAaTH3aIINS TPOIECCOB.
HccnenoBanus MOKa3bIBAIOT, YTO MHHOBAITMOHHBIC TIOJIXOJIBI B MAPKETHHIC MOTYT
3HAYUTEIHHO YBEIWYUTH JIOSIIBHOCTh KIIMEHTOB, TIOBBICUTh Y3HABA€MOCTh OpeH/a
U YIy4IIuTh (PMHAHCOBBIE TTOKA3aTeNU KOMITAHUU.

[{udpoBbie TEXHONOTUU MPEIOCTABISIOT MAJbIM MPEANPUSATUSM IIUPOKUN
CHEKTp MHCTPYMEHTOB JUIsl TPOJBIKEHHMsS CBOMX TMPOAYKTOB U yciyr. B
YaCTHOCTHU, COIMAJIbHBIE CETH, KOHTCHT-MAPKETHHI W TOWCKOBAas ONTHUMHU3AIIMS
(SEO) sBsitorcss Hanbonee 3 (HEKTUBHBIMU METONAMHU ISl TOCTHUKEHUS TEIeBOM
aynuropun ¢ MuanManibHbpIMU 3atpatamu (Chaffey & Ellis-Chadwick, 2019).

[lepconanu3anmsi MapKETHHTOBBIX  COOOIICHWI  TO3BOJISIET  MaJbIM
MPEANPUATHSIM CO3/IaBaTh OoJiee TITyOOKHE W JOJATOCPOUYHBIC B3aUMOOTHOIIICHUS C
KIMeHTaMu.  VcciaemoBaHWsl  TMOKa3bIBAIOT,  YTO  MEPCOHAIM3UPOBAHHBIE
MIPEIOKCHHUS 1 KOMMYHUKAIIMK YBEIMYUBAIOT BEPOSITHOCTh TTOBTOPHBIX TOKYTIOK
U yJIy4dIaroT Bocnpusitue openna (Smith, 2018).

Bonbime naHHBIC W aHAIMTHKA MO3BOJISIOT MAJIBIM MPEANPHITHAM JIy4Ile
NOHUMATh MOBEJECHUE U MPEANOUTEHUS CBOMX KIMEHTOB, UTO CIIOCOOCTBYET OoJiee
TOYHOMY TapreTUpoBaHUI0 U A(PGEKTUBHOMY YIPABICHUIO MapKETUHTOBBIMU
kammanusimu (McAfee & Brynjolfsson, 2017).

Metoabl wucciaenoBaHusi: JIIs  JOCTHKEHHUSI IIOCTaBJICHHBIX — IIEJICH
WCITOJIb30BAIHCH CIICTYIOIITNUE METO bl HCCIICIOBAHUS:

1. AHamu3 JNHUTEpaTypHBIX HCTOYHUKOB WM HAYUYHBIX IMyOJHMKAIUHA IO TeMe
MapKeTUHTOBBIX ~ WHHOBAllMd HW  KOHKYPEHTOCIIOCOOHOCTH  MaJbIX
MPEANPUATHN.

2. KadecTBeHHBIN aHAIN3 YCHENIHBIX MPUMEPOB MPUMEHECHHSI MAPKETHHT OBBIX
MHHOBAILIMHM B MaJIOM OM3HECE.

3. Onpochl U UHTEPBBIO C MPEACTABUTEIIMUA MAJIOr0 OW3HECA JIsl BHISIBICHUS
OappepoB W (HaKTOPOB, BIHUAIOIIMX HA BHEIPCHHUE MAapKETHHTOBBIX
WMHHOBAIUH.
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Pe3yabTaThl ucclie0BaHus

Buabl  MapKeTHMHIOBbIX  HWHHOBaNMii HW WX  BJAMAHHE  HA
KOHKYPEHTOCIHOCOOHOCTh MAJIbIX MPeANPUsITHIA

MapKeTUHrOBbl€ WHHOBAallUM MOTYT OBITh pa3feieHbl Ha HECKOJIBKO
OCHOBHBIX KaTEropuil, KaxJIas U3 KOTOPbIX HMEET CBOM OCOOCHHOCTH H
MOTEHIMAIBHOE BIUSHUE HA KOHKYPEHTOCIIOCOOHOCTh MAJIbIX MPEANPUATHIA:

1. IlpoayKkTOBBIE HHHOBALIMH

[Tpo/lyKTOBbIE MHHOBAIMK BKJIIOYAIOT Pa3pa0O0TKy HOBBIX MPOJIYKTOB WIIU
3HAUUTEIBHOE  YJY4YIIEHWE CYHIECTBYIOUIMX. ITO MOXKET OBbITh  HOBBIM
(GyHKUIHMOHAMN, YAYYIICHHBIN AU3aiiH, HOBas YIAKOBKA MM IKOJIOTHYECKU YUCTHIC
maTtepuaibl. [IppumepoM NpoayKTOBBIX MHHOBAIMM MOXKET CIIYKHUTh MPOU3BOJICTBO
OpPraHUYECKUX TPOIYKTOB MUTAHUSA, YTO TO3BOJISIET YJIOBJICTBOPUTH PACTYIIHIMA
CIIPOC Ha IKOJIOTUYECKU YUCTHIE TIPOYKTHI U MOBBICUTH JIOSTILHOCTH KITMEHTOB.

2. UnHOBanuM B 00J1aCTH NPOABUKEHUS

MHHOBamy B 00JACTH MNPOABMKEHHUS BKIIIOYAKOT HMCIOJIb30BAHUE HOBBIX
KAHAJIOB U METOJ0OB KOMMYHUKAILIMH C TOTPEOUTENSIMU. B COBpEMEHHBIX YCIOBUAX
oco0oe BHHMMaHHE yAelseTrcss UU(PPOBOMY MapKETHHIY, BKJIIOYas COLHUAJIbHBIC
CETH, KOHTEHT-MAapKETHHI, BHJICOMAapKETUHI M HCIOJIb30BaHUE HH(IIOCHCEPOB.
Hanpumep, npoasukeHue ToBapoB uepe3 OsiorepoB B Instagram wmnm YouTube
no3BosisieT 3((PEKTUBHO MpUBIEKATh LEJIEBYI0 ayJUTOPUI0 U YBEJIMYUBATH
y3HABAEMOCTb OpeHa.

3. UHHOBaN UM B IEHOOOPA30BaAHUH

WMuHoBanuu B 11eHOO0PAa30BaHUHU BKIIIOUAIOT BHEJIPEHUE HOBBIX MOJIXOJI0B K
YCTaHOBJICHUIO IIE€H, TAKUX KaK TMOKUE CUCTEMbI CKUJIOK, TPOrPAMMBI JIOSUTBHOCTH,
AMHAMHMYECKOE 1I€HOOOpa30BaHHE HAa OCHOBE aHallM3a CIpoca M IMPeaioKEHUs.
OTH TOAXOMBI MO3BOJIIOT MAJBIM MPEANPHUITHSIM O0Jee TOYHO YIOBIETBOPSTH
MOTPEOHOCTH KIMEHTOB M CTUMYJIMPOBATH IOBTOPHBIE TOKYIIKH.

4. MHHOBaIUM B KaHAJIAX PacnpoCTPaHEeHUs

WMHHOBalMy B KaHajaxX paclpOCTPAHEHHsI BKIIIOYAIOT UCIIOJIb30BaHUE HOBBIX
METO/IOB JIOCTaBKM TOBapOB M YCIyr A0 KOHe4Horo mnorpeourens. [Ipumepom
MOXKET CIIYXHUTh Pa3BUTHUE AJIEKTPOHHONW KOMMEPIIMH, UCIOJIb30BAaHUE MOOMIBHBIX
NPWIOKEHHUH JUIsl 3aKa3a M JJOCTABKHU TOBApPOB, a TaKyKe IMpsSMbIE MPOAAXKU Yepes
COLIMAJIBHBIE CETU. DTH METOJIbl MO3BOJISIOT MAJIBIM MPEANPUATUIM 3HAYUTEIHHO
PaCHIMPUTH PHIHOK COBITA U YIYUYIIUTh KIMEHTCKUN OTIBIT.

Ycnemnble npuMepbl NPUMEHEHHUSI MAPKETHMHIOBBLIX HHHOBaLMii B
MaJioM OM3Hece

IIpumep 1: DK0JIOrMYECKU YUCTHIE MPOAYKTHI MUTAHUS
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Masioe  nmpeanpusiThe,  CHEHHAIU3UPYIOLIEECS  HAa  IMPOU3BOJICTBE
AKOJIOTMYECKU YMCTBIX MPOJIYKTOB IMUTAHUS, BHEAPWIO MHHOBALIMM B YHAKOBKY
CBOEH MPOIYKLHH, MCHOJIB3Yys OHOAErpagupyeMble MaTepuaibl. DTO MO3BOJIHIIO
MpUBJIEYb BHUMAaHWE KIMEHTOB, 3a0o0TsAuuXcs 00 OKpyXkarolen cpene, u
YBEJIUYUTD JIOSJLHOCTh MHoTpeOuTeneid. J[omoNHUTENbHO NPEeANpUsITUE AKTUBHO
WCMOJIB30BAJIO COIMANIBHBIE CETH JJIsi MPOJABHXKEHUS CBOMX MPOAYKTOB, YTO
3HAYUTEIBHO PACUIUPUIIO KIUEHTCKYIO 0a3y M YBEJIUYUIO 00bEM MPOIaXK.

IIpumep 2: Crapran B o0aactu IT-ycayr

Maneiit IT-crapran, npeiararoniuii yciayra pa3pabOTKU MPOTPaMMHOTO
oOecrieueHus, BHEAPUI MHHOBALIMOHHBIN MOAX0/ K IIEHOOOpa30BaHuUI0, Mpeiaras
KJIMEHTaM TuOKue TapudHbIe IUIaHbI U MPOTPAMMBI JOSUITBHOCTH. DTO MO3BOJIUIIO
MIPUBJICYb HOBBIX KJIMEHTOB, OCOOCHHO CpPEIM CTapTaroOB U MAJIbIX MPEANPUITHH, U
YBEJIUYUTh JOXOAbl KOMIAHUHU. J[OMOJHUTENIBHO CTapTal aKTUBHO HMCIOJIb30BAJI
KOHTEHT-MapKETUHT, MyOJHKYysl TIOJIE3HBIE CTaThU W  PYKOBOJCTBA  IIO
MPOrPAMMHPOBAHUID HA CBOEM CaWTe€, YTO IIOMOIJIO MPHUBJICYb BHUMAHUE
CIELUAIIUCTOB U MOBBICUTH JOBEPUE K OpeH/TY.

Bapbepsbl Ha NyTH BHeIPeHNsI MAPKETHHIOBbIX MHHOBALM i

HecmoTpss Ha oO4YeBHAHBIE NPEUMYILECTBA, BHEAPEHHUE MAapKETUHTOBBIX
WHHOBAIIUN CTaJIKUBAETCS C PAJIOM O0apbepoB, KOTOPhIE MOTYT 3aTPyAHUTh HX
peanu3aluio:

DuHAHCOBbIC OTPAHUYCHUS

Marnbie npeanpusTHUs YacTO CTAJIKMBAIOTCS C HEXBAaTKOM (DMHAHCOBBIX
pECYpCOB ISl pealiu3allid WHHOBALMOHHBIX IPOEKTOB. BbICOKME 3aTparbl Ha
pa3pabOTKy HOBBIX MPOJYKTOB, BHEAPEHHWE HOBBIX TEXHOJOTUH U TMPOBEICHUE
PEKIIAMHBIX KaMIIaHUI MOTYT CTaThb CEPbE3HBIM MPEMSATCTBUEM JUISI MHOTHMX
KOMITaHHH.

HenocraTok 3HaHMii 1 HABBIKOB

OTcyTCTBHE CHEUHAIM3UPOBAHHBIX 3HAHUM W HABBIKOB B 00JIacTH
MapKEeTUHTa W WHHOBAIMU SIBISIETCS OJHOW W3 TJIaBHBIX MpOOJieM i MajbIxX
npeanpusTuii. MHOTUM TNpearpuHUMATEIsIM HE XBaTaeT OMNbITa U MOHUMAHHS
COBPEMEHHBIX MAPKETUHTOBBIX HHCTPYMEHTOB U TEXHOJOTHH.

ConporuBjieHre U3MEHEHUSIM

BHyTpeHHee CONPOTUBIECHUE COTPYAHUKOB U MEHEIKEPOB W3MEHECHHSIM
MOKET CTaTh CEpbE3HBIM OaphbepoM Ha MYTH BHEIpEHUs MHHOBaIui. bos3Hb
HOBBIX TEXHOJIOTHI, HEJIOBEPHUE K HOBOBBEICHHUSIM U HEKEIAHUE MEHATH
YCTOSIBIIIECS METOABbl PpabOThl MOTYT CYIIECTBEHHO 3aTPYJIHUTH TMPOIECC
WHHOBAIIHM.

Obcy:xxknenue: Ilyru npeonosieHusi 6apbLepoB U peKOMEHIANNH
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st yememHoro TipeosiosieHust 6apbepoB U A(h()EKTUBHOTO BHEAPEHUS
MapKETUHTOBBIX HMHHOBAIIMM Majble MPEANPHUATHS MOTYT  HCIOJIb30BaTh
CIIEYIOIINE PEKOMEH IAIUH:

IIpuBjieyeHne BHENIHUX IKCIIEPTOB

[IpuBrneyeHre BHEMIHUX KOHCYJIBTAHTOB M OKCIEPTOB B  00JIacTH
MapKeTHHTa W WHHOBAIMH MOXET IIOMOYb MPEANPHUATHSIM pa3padboTaTh W
peanmn3zoBaTh Jd(PGEKTUBHBIE CTpaTeTMH. DBHEmIHWE CHenuaIucThl  MOTYT
NPEIJIOKUTh CBEKUU B3IV HA MPOOJIEMBI M TIOMOYb HAWTH ONTHUMAaJIbHBIC
pEIICHHUS.

OOyueHue U pa3BUTHE NIEPCOHAJIA

HNuBectupoBanue B OOy4e€HHE W Pa3BUTHE COTPYJAHHKOB, TMOBBIIICHUE HX
KBAIM(PUKAIUA B 00JIACTH MAPKETUHTAa U WHHOBALUNA TMOMOXKET MPEANPHUATHIM
ObITh OoOJiee TMOATOTOBJICHHBIMH K W3MEHEHUSM W HOBOBBeAeHUSIM. Kypchl,
TPEHUHTH W MAacCTEeP-KJIaCChl MOMOTYT COTPYIHHUKAM MPUOOpecTH HEOoOXOIUMbIE
3HAHWS W HABBIKU.

IMouck abTEePHATUBHBIX HCTOYHHKOB (PUHAHCHUPOBAHUS

Masbie TpeanpusTAs MOTYT pacCMaTpUBaTh aIbTEPHATHBHBIC HCTOYHUKH
(MHAaHCUPOBAHUS, TaKWe KaK BEHYYpPHbIC WHBECTUIIMH, TPAHTHI, KpayAhaHIUHT H
rOCyJapCTBEHHBIC MPOTPaMMbl TMOICPKKH WHHOBAIMA. DTH HCTOYHUKHA MOTYT
NIOMOYh TPHUBJICYL JOMOJHUTEIbHbIC (DUHAHCOBBIE PECYPCHl ISl peaTH3aliu
MHHOBAIMOHHBIX MPOEKTOB.

Ykpenienue KyJabTypbl HHHOBALMU

Cozmanve W TOAJEPKKAa KyJIbTypbl HWHHOBAIMW BHYTPH KOMIIAHUU
CrocoOCTBYeT OoJiee JIETKOMY M OBICTPOMY BHEJIPEHHUIO HOBBIX WUJIEH W PEIICHHIA.
OTO MOXKET BKJIIOYaTh MOTHBAIMIO COTPYIAHUKOB K TEHEpaIlMu U peau3aiuu
WHHOBAIMOHHBIX TIPEIJIOKECHUM, TPOBEJICHUE BHYTPEHHUX KOHKYPCOB Ha JIyUIIHe
WHHOBAIIMOHHBIC WACH W TPU3HAHHWE JOCTIKEHUN COTPYIHUKOB B 001acTH
WHHOBALIH.

3akiaouenue: [IpuMeHeHHWE MApKETHMHTOBBIX WHHOBAIUKA  SIBIISICTCS
3 (PEKTUBHBIM  CIIOCOOOM  MOBBIIIEHUS ~ KOHKYPEHTOCIOCOOHOCTH  MaJibIX
npeanpuatuid. [IpoykToBble MHHOBAIIMN, WHHOBAIIMM B OOJACTH MPOJABUKCHUS,
IICHOOOpa30BaHUS M KaHAJIOB PACIPOCTPAHEHUS TPEIOCTABISIOT  MAaJlbIM
NPEANPUSATUSIM BO3MOXKHOCTh YJIYYIIMTh CBOM TO3WIMU HA PBIHKE, MPUBJICYD
HOBBIX KJIMEHTOB WM YBEIMYUTH A0X0.bl. OpHAKO, IS YCHEIIHOTO BHEAPEHUS
WHHOBAIMK HEOOXOIMMO NPEOJONIETh s O0aphbepoB, TAKUX KaK (PUHAHCOBBIC
OTpaHUYCHMSI, HEIOCTATOK 3HAHWM U COMPOTUBIICHUE W3MeHeHusM. [IpuBnedenue
BHEIITHUX JKCIEPTOB, OOYUYEHHE W pa3BUTHE TEpCOHaja, MOUCK aTbTEPHATUBHBIX
WMCTOYHUKOB (DMHAHCHUPOBAHUS W YKPEIUICHWE KYyJIbTyphl WHHOBAIUNA IOMOTYT
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MajbIM TPeanpusaTUsIM 3(QPEKTUBHO peain30BaTh WHHOBAIMOHHBIC CTPATETHH U
MOBBICUTH CBOKO KOHKYPEHTOCIIOCOOHOCTh Ha PHIHKE.
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	Пoиск aльтернaтивных истoчникoв финaнсирoвaния
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	Зaключение: Применение мaркетингoвых иннoвaций является эффективным спoсoбoм пoвышения кoнкурентoспoсoбнoсти мaлых предприятий. Прoдуктoвые иннoвaции, иннoвaции в oблaсти прoдвижения, ценooбрaзoвaния и кaнaлoв рaспрoстрaнения предoстaвляют мaлым предприятиям вoзмoжнoсть улучшить свoи пoзиции нa рынке, привлечь нoвых клиентoв и увеличить дoхoды. Oднaкo, для успешнoгo внедрения иннoвaций неoбхoдимo преoдoлеть ряд бaрьерoв, тaких кaк финaнсoвые oгрaничения, недoстaтoк знaний и сoпрoтивление изменениям. Привлечение внешних экспертoв, oбучение и рaзвитие персoнaлa, пoиск aльтернaтивных истoчникoв финaнсирoвaния и укрепление культуры иннoвaций пoмoгут мaлым предприятиям эффективнo реaлизoвaть иннoвaциoнные стрaтегии и пoвысить свoю кoнкурентoспoсoбнoсть нa рынке.
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