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NEPCOHAIN3ALNS MOKET 3HAUYUTENBHO MOBBICUTH YJIOBIETBOPEHHOCTD KIIMEHTOB
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offerings. Effective personalization can significantly increase customer
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Ilenp  maHHOM  cTaTbU —  MCCIEJAOBAaTb  OCHOBHBIE  aCIEKTHI
MEPCOHAIN3UPOBAHHOTO MApPKETUHIa, €ro MNPEUMYILECTBA W HENOCTaTKH, a
TaKKe IPEIOKUTh PEKOMEHAAIUH TS €70 3(DPEKTHBHOTO BHEAPCHMUS.

OcHOBHBIE 3aJa4 BKJIIOYAIOT:

[IpoBenenue o0030pa JUTEPATYphl MO TEME MEPCOHAIU3UPOBAHHOIO
MapKEeTHUHTA.

AHanu3 COBPEMEHHBIX METOJAOB M TEXHOJOTUH, HCHOJb3YEMBIX JJIs
MEePCOHAIN3AIMA MAPKETUHTOBBIX KAMITAHUU.

OueHka BJIMSHUS TIEPCOHAIM3UPOBAHHOTO MApPKETUHTA HA TMOBEICHUE
NOTpeOuTENEH.

CraTtbst COCTOMT W3 BBEACHHs, 0030pa JUTEpPaTyphbl, METOIOJIOTHH,
pe3yJIbTaTOB u 0o0CyKIeHuUs], aHaJm3a ILUTIOCOB u MHHYCOB
MEPCOHAIN3UPOBAHHOIO MApPKETHUHIA, BBIBOJOB W PEKOMEHAAIMWA, a TaKXKe

CIIUCKA JIUTEPATYPHI.

[lepcoHAIM3UPOBAHHBI ~ MApPKETHHI  CTall  KJIIOYEBBIM  aCIEKTOM
COBPEMEHHBIX MAapKETUHIOBBIX cTpareruii. C pa3sBUTHEM TEXHOJOTHH H
NOCTYNIHOCTBIO  JAHHBIX O KIHWEHTaX, KOMIIAHMM MOTYT  CO3/aBaTh
VHJMBUAYAJIbHBIC IPEUIOKEHUSI M KOMMYHHKAllUM, OPUEHTHPOBAHHBIC HAa
YAOBJIETBOPEHUE YHUKAIBHBIX NOTPEOHOCTEN KaXKI0TO KIIMEHTA.

IlepcoHanu3upOBaHHBII MapKETUHI — OTO CTPATETMYECKUU TOIXOI,
OCHOBAHHBIM Ha aJanTallid MapKETHHIOBBIX ACHUCTBUNA M KOMMYHMKALUU IO
KOHKpPETHbIE TMOTPEOHOCTH, MPEANOYTEHUS W XapAKTEPUCTHKU OTAEIbHBIX
KJIIMEHTOB. OTOT MOAXOJ II03BOJSET KOMIIAHUSAM CO3/1aBaThb YHHUKAaJbHBIC
IIPEIJIOKEHHUS U YJIy4dlllaTh B3aUMOJEHUCTBUE C KIMEHTAMH, YTO B CBOXO OY€pe/b
ITOBBIIIAET UX YJIOBIETBOPEHHOCTD U JIOSIIIBHOCTD.

Hcropust nepcoOHATM3UPOBAHHOIO MAPKETUHIA BOCXOIUT K TPAJULIMOHHBIM

MCTOJaM CCIrMCHTAllMM PbIHKA W HCJICBOI'0O MApKCTHUHIA. OI[HaKO, C pa3BUTUEM
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MUMPOBBIX TEXHOJOTHMH W  OOJNBIIMX  JAHHBIX, KOMIIAHUHM  TOJYYHIIN
BO3MOXHOCTh 0OJiee TOYHO AaHAJIM3UPOBATH TMOBEACHUE MOTpeOuTenei u
npeajaraTb UM NEepCOHATN3UPOBAHHBIE MPOAYKTHI U yciuyrd. Zeithaml, Bitner u
Gremler (2009) moguepkuBaOT BaXXHOCTh MHTETPAIMH KIIMEHTCKOTO (hOKyca BO
BCEX acleKTax (UPMbI, YTO SIBJISETCS OCHOBOM /I YCIEUIHOW peanu3aiuu
MEPCOHATN3UPOBAHHBIX CTPATETHM.

B pabote Zeithaml, V. A., Bitner, M. J., & Gremler, D. D. (2009). Services
Marketing: Integrating Customer Focus Across the Firm. aBTopsl o0cyxnaroT
BOKHOCTh HMHTETPAIMU KIMEHTCKOTO (OKyca B MApKETHHTOBBIE CTPATETHH U
OPUBOJAT TPUMEPHl  YCHEIIHOTO HUCIOJIb30BAaHUSI TIEPCOHATU3UPOBAHHBIX
noaxoA0B B cepe yciyr. OHM MOAYEPKUBAIOT, YTO TOHMMAaHUE MOTPEOHOCTEN
KJIMCHTOB W QJanTaius MapKEeTUHTOBBIX CTPATETW TOJ 3TH TOTPEOHOCTH
SIBJISIETCS KJIFOUEBBIM (PaKTOpOM ycmexa.

ABtopsbl Parasuraman, A., Zeithaml, V. A., & Berry, L. L. B cBoeii cratbe
«A Conceptual Model of Service Quality and Its Implications for Future
Research» (1985) mnpennaraioT KOHIENTYyadbHYIO MOJENb KauecTBa YCIYT,
KOTOpasi BKJIFOYAET B ce0s1 M3MEPEHUE OXKUAAHUIN U BOCIIPHUATHUS KIMEHTOB. JTa
MOJIENb SIBJIIETCS OCHOBOM NJisi TIOHUMAHUSI TOTO, KaK MEePCOHAIM3UPOBAHHbBIC
CTpaTeru MOTYT YJIY4YIIUTh KAue€CTBO MPEAOCTABISIEMBIX YyCIyr U
YIOBJIETBOPEHHOCTD KIIMEHTOB.

Mogens kadecTBa ycayr, npenjioxkeHHas Parasuraman, Zeithaml u Berry,
BKJIIOYAET TSATh  OCHOBHBIX  HW3MEPEHUW:  HAJEKHOCTb,  OCA3aEMOCTb,
OT3BIBUMBOCTh, YBEPEHHOCTh U AMIMATHUSA. DTa MOJENIb MOMOTaeT KOMIAHUSIM
NOHUMATh OXHUJaHUS KIWEHTOB W aJalNTUPOBaTh CBOM MAapPKETHHIOBBIC
CTpaTeTuu ISl UX yJIOBIETBOpeHMs. [lepcoHanu3npoBaHHbIil MAPKETUHT UTPAET
KJIIOYEBYIO POJIb B OTOM TMPOIECCE, TIOCKOJIbKY TO3BOJSET KOMIAHUSM
YYHUTHIBATh HHINBHUIyATbHBIC TIPEATIOYTEHUS U IOTPEOHOCTH KIIMEHTOB.

['porpooC mpemyiaraeT MOJENIb KauecTBa yCIyT, KoTopas (GOKyCUpyeTcs Ha

BBaHMOﬂCﬁCTBHH MCXKOY KIIMECHTaMH 151 IIoCTaBIIMKaMH YCIIYT. On
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MOYEPKUBACT, YTO IMEPCOHAIM3UPOBAHHBIC MAPKETUHIOBBIE CTPATETHH MOTYT
3HAYUTENBHO YIJIYUIIUTh 3TO B3aUMOJICHCTBHE, oOecrieunBasi 0ojee BBICOKOE
KaueCTBO YCIYT U YJIOBJIETBOPEHHOCTh KJIMEHTOB.

[Matin m T'mamop B cratbe «Welcome to the Experience Economy»
(1998)006cy>xkaat0T KOHIIEMIIUIO YKOHOMUKH BIIEYATIICHHH, TJIe OCHOBHON aKIIEHT
JIeNaeTCs Ha CO3/IaHUE YHUKAJIbHBIX M 3alOMUHAIONIMXCS BIEYATICHUN s
KJIMEHTOB. [lepcoHanm3upoBaHHBIM MapKETHHI MTPaeT KIOUEBYIO POJIb B 3TOMU
KOHIICITINH, MOCKOJIBKY II03BOJISIET KOMIIAHHUSM CO3/1aBaTh
WHIUBUIYJIU3UPOBAHHBIE BIIEYATICHUS, KOTOPHIC YIOBJIETBOPSIOT YHUKAJIbHBIC
NOTPEOHOCTH KaXJI0TO KIMCHTA.

Konnenmusa »koHOMUKH BrHe4yaTieHUM, npeninoxkeHHas Pine u Gilmore,
MOAYEPKUBACT BAXHOCTh CO3/IaHMSI YHUKAIbHBIX M  3allOMHHAIOIIUXCA
BIICYATIICHUN Uil KJIMEHTOB. llepCOHamM3UpOBaHHBIM MApPKETUHI ITO3BOJISAET
KOMIIaHUSIM CO3/]aBaTh TaKHE BIICUATIICHUSI, aJalTUPYsl CBOU MPEJIOKECHUS U
KOMMYHHKAIIMKM T10JT YHHUKaJbHbIC IOTPEOHOCTH W TPEANOYTCHHUS KaXKJIOTO

KJIMCHTA.

JUie aHanu3a NEPCOHAIM3UPOBAHHBIX MApPKETUHIOBBIX CTPAaTEruil B
yciayroBoir  cdepe  ObUIO  HKCIOJIB30BAHO  CMEIIAHHOE  HCCIIEI0OBAaHMUE,
BKJIFOYAIOIIEE KAK KOJIMYECTBEHHBIE, TAK U KAYECTBEHHBIE METO/IbI.

KoaunvecTBeHHBIE METOABI:

AnxkernpoBanue: onpoc 50 KIMEeHTOB M 15 mpeacraBUTENE KOMITaHWM,
IOPEIOCTaBIAIOMMX YCIYI'HM, C LEIbI0 HW3Y4YEHHUS OIbITa HCIIOJIb30BaHUs
NEPCOHATU3UPOBAHHBIX  YCIYT,  YAOBJIETBOPEHHOCTH KIUEHTOB U  UX
JIOSUTBHOCTH.

AHanu3 BTOPHUYHBIX JIAHHBIX: HCIIOJIB30BAaHHE OTYETOB KOMIIAHWH,
Hay4YHbIX MyOJIMKAlM M JPYrUX HCTOYHHUKOB JUJISl OLEHKH 3(PPEeKTHUBHOCTU
MEPCOHAIM3UPOBAHHBIX CTPATErHA.

KauyecTBeHHBIE METOBI:
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WuTepBpio U (POKyC-TpyIIBL: MOIYCTPYKTYPHUPOBAaHHBIE HHTEPBBIO C
OPEICTaBUTENAMU KOMIIAHUN M KJIMEHTaMH, a Takke (OKyC-rpyHmbl s
00CYX/I€HHsI BOCIPHUATHS MEPCOHATM3UPOBAHHBIX CTPATETUH U MX BIIUSHMS Ha
MOBEJCHUE KIUEHTOB.

JlanHbie pe3yabTaThl MO3BOJISIOT ClIETIATh BHIBOJBI O TEKYILIEM COCTOSIHUM U
3((PEKTUBHOCTH  MEPCOHAIM3UPOBAHHBIX  MApPKETHHIOBBIX  CTpAaTeruid B
yCIIyroBoi cdepe.

KoanyecTBeHHbIe pe3yJbTaThl. AHKeTHpPOBaHME. OcHOBHbIE
pe3yNbTaThl BKIFOYAKOT:

- YpOBEHB yIOBIETBOPEHHOCTH KIIMEHTOB:

75% KIWMEHTOB OTMETWIIM, 4YTO II€PCOHAIU3UPOBAHHBIE IPEIIIOKEHUS
YIIYUIIWIN UX OIBIT B3aUMOJEHCTBUS C KOMITAHUEH.

60% KIMEHTOB 3asBUJIM, YTO OHU C OOJBIIEH BEPOSITHOCTHIO OCTAHYTCS
JOSUTbHBIMUA ~ OpeHJly,  KOTOpBI  HUCHOJIb3yeT  MEePCOHAJIU3UPOBAHHBIC
MapKETUHIOBBIE CTPATETUH.

- 3(pPpeKTUBHOCTD NMEPCOHAIU3UPOBAHHBIX MPETIOKEHUM:

65% KIMEHTOB NpPHU3HAIM, YTO MEPCOHAIM3UPOBAHHBIE PEKOMEHIALNH
CHOCOOCTBYIOT YBEJIMYEHHIO YACTOThI UX MOKYIIOK.

40% KIWEHTOB OTMETWIH, 4YTO IE€PCOHAIU3UPOBAHHBIE MPEITI0KEHUS
MOMOTJIM UM OTKPBITH JJIsi ce0sl HOBBIE YCIYI'H, KOTOpbIE OHHM paHee He
paccMaTpHUBaIH.

- Briustnue Ha mpopaxu:

KoMmanuy, uCHONB3yHONIME [EPCOHANIM3UPOBAHHBIE MAapKETHHIOBBIC
cTpareruu, 3adUKCUpPOBAIU yBeJIMUeHHE Mpoaax Ha 20% 10 CpaBHEHHUIO C
KOMITaHHUSIMH, HE IPUMEHSIOIIMMU TAKUE CTPATETUU.

AHaJIN3 BTOPUYHBIX JAHHBIX:

- AHanu3 OTYETOB M MyOJIMKAlMK MMOKa3ajl, YTO KOMIaHUH, BHEIPSIOLINE
NEPCOHATN3UPOBAHHBIE MAPKETUHTOBBIE CTPATETHH, JOCTUTAIOT 00Jiee BRICOKUX

nokasareJjeu YACPKaHHA KIIMCHTOB U YBCIIMYCHUS HpI/I6BIJ'II/I. B gactHoCTH:
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- KoMmnanum, WHBECTHPYIOIIME B TEPCOHATU3UPOBAHHBIE TEXHOJOTUH,
HaOmonaT yeenuaenue ROI* Ha 15-25%.

- MHcnonp3oBaHuWe NEPCOHANTM3UPOBAHHBIX MAapKETUHTOBBIX CTpaTerui
CHocoOCTBYET yBeIrueHuIo KouBepcun Ha 10-15%.

KauecTBeHnble pe3yabTarbl. UHTEpBBIO M (hOKYC-TPYNIIbI:

NHTepBhIO C IIpeACTaBUTENAMU KOMIIAHUN U (POKYC-TPYIIIBI C KIMEHTaMU
BBISIBIJIH CJICTYIOIIHNE KIIOUEBBIC TEMBI:

IIpenmyniecTBa NEPCOHATN3ZUPOBAHHOTO MAPKETHHIA:

e VilydlieHUuE KIMEHTCKOro omnbiTa: [lepcoHanu3upoBaHHbIE MPEII0KEHUS
JIeNaoT B3aUMOJICHCTBHE ¢ OpeHA0M 00JIee 3HAUMMBIM M 3aIIOMHHAIOIIAMCS.

e VBeanUeHUE JOSUTbHOCTH: KMEeHTHI omymarT 3a00Ty ¥ BHUMaHUE, YTO
CIIOCOOCTBYET MX MPUBEPKEHHOCTU OpEeHTY.

BbI30BbI M OTPAHUYEHUSA:

elIpuBaTHOCTh JMaHHBIX: KIHMEHTHI BbIpakaloT 03a00YEHHOCTH MO MOBOIY
0€301MacCHOCTH B KOH(MUICHIIMAITHPHOCTH CBOUX JTAHHBIX.

eCioxHOCTh  BHeApeHus:  [lpeacraButenn  KOMIAHWKA — OTMETHIIU
HEOOXOJIMMOCTh 3HAUUTENIbHBIX MHBECTULIMM B TEXHOJOTUM M AHAJIUTUKY IS
() PEKTUBHOTO UCTIOIB30BAHUS MIEPCOHATIU3UPOBAHHBIX CTPATETUA.

Pexomenaanuu aJis yJaydiieHus:

elIpo3paunocts: KoMmanuu AOKHBI OBITH OTKPBITHIMU B OTHOILICHHUH
TOT0, KaK UCTOJIB3YIOTCS JIAHHBIC KIIMEHTOB.

el IuTerpauus TtexHosorui: Mcnonb30BaHHE MEPENOBBIX TEXHOJIOTHH H
aIropuTMOB Uil OoJiee  TOYHOIO  aHajdu3a JIaHHBIX W CO3JaHUs

NIEPCOHAIN3UPOBAHHBIX NIPEAJIOKEHUMN.

*ROI (Return on investment) — moka3aTeib BO3BpaTa MHBECTUIIUA.
Pe3ynbrats WCCJICTIOBAaHUS MTOATBEPIKIAIOT BaKHOCTh
MEPCOHAIM3UPOBAHHBIX ~ MAPKETUHTOBBIX  CTPATeTUH I TTOBBIIICHUS

YOAOBJICTBOPCHHOCTH M JIOAJIBHOCTH KJIIMCHTOB. OIIHaKO, I AJOCTHIKCHUA
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MaKCUMaNIbHOW  J(PGEKTUBHOCTH, KOMIIAHUSM  HEOOXOIWMO  YYHUTHIBATH
CJIEIIOLUE aCIEKTHI:

ebajnanc Mexay mNepcoHaNM3anMe U KOH(PUIACHIUAIBHOCTHIO: BaxHo
00€eCreynTh 3allUTy JaHHBIX KJIMEHTOB M NPO3PavyHOCTh MPOLECCOB HX
HCIIOJIb30BaHUS.

ellnBecTuiin B TEXHOJOTMU: KOMIIAHMM [OKHBI HMHBECTUPOBATH B
COBPEMEHHbIE aHAIUTUYECKHE MHCTPYMEHTBI M TEXHOJOTUU JJisi 00Jiee TOUHOIO
aHanM3a JaHHBIX W co3JaHus  A(PPEKTUBHBIX MEPCOHATUZUPOBAHHBIX
MPEIOKEHUM.

Pexomenaanuu 1J11 KOMIIaHUH B cpepe ycJayr:

ePa3paboTka uyeTkoi cTpaTeruu nepcoHanuszauuu: KommanusiM ciegyer
pazpaboTatb M  BHEAPUTH YETKYIO  CTpPATErwio, HANpPaBICHHYIO Ha
NIEPCOHAIN3ALINI0 MAPKETUHIOBBIX JEUCTBUM.

ellcnionp30BaHME NAaHHBIX A aHalW3a: AHaIU3 JaHHBIX O KJIMEHTax
JOJKEH OBITh UHTEIPUPOBAH B OOLIYI0 MAPKETUHIOBYIO CTPATErHI0 KOMITaHUH.

eOOyueHre coTpyaHUKOB: COTPYyIHHKM JIOJDKHBI OBITh  OOyYEHBI
OPUHIIMIIAM M METOJIaM TIEPCOHATM3UPOBAHHOTO MAapKETHHTa I OoJiee
3 PEeKTUBHOTO B3aUMOJICUCTBUS C KIIMCHTaMHU.

Pe3ynbTaTh UCCJIEI0BAHUS JEMOHCTPHUPYIOT 3HAUYUTEIIbHBIC
NPEUMYIIECTBA IEPCOHAIMU3UPOBAHHBIX MApKETUHIOBBIX  CTPAaTeTHi s
KOMIIaHUN B  yciyroBoil cdepe. OpHako, ycCHelIHOE BHEAPEHUE U
WCIIOJIb30BAHUE TAaKWUX CTpaTeruii TpedyeT yuera psija (HakTopoB, BKIIOUAs
3aIlUTy JTaHHBIX, UHBECTUIIMU B TEXHOJIOTUU U O0yUYEeHHUE COTPYIHUKOB.

banmanc wmexnay uHmuBuayanuzanue u  3PEGEKTUBHOCTHIO  SBISIETCS
KJIFOYEBBIM aCIIEKTOM, KOTOpPBIA JOJDKEH YUYUTHIBATHCS MpU pa3pabdoTKe U

peanu3aiuy NepCcoOHATN3UPOBAHHBIX MAPKETUHIOBBIX CTPATETUN.

Cnucok ureparypsbi:
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