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THE ANALYSIS OF SOCIAL NETWORKS AS A TOOL FOR THE STUDY
OF CONSUMER BEHAVIOR.

Abstract: The article examines the growing influence of social networks on
consumer behavior, explores how these platforms form product awareness,
influence decision-making and stimulate sales. The purpose of the article is to
identify the key factors determining the effectiveness of the use of social networks
in marketing strategies, as well as to analyze changes in consumer behavior under
the influence of these platforms. The study confirms that social networks not only
inform consumers about products, but also actively shape their preferences and
behavior, opening up new horizons for marketing and sales.

Keywords: social networks, consumer behavior, product awareness,
advertising in targeted advertising, brand awareness, visual content, feedback,
user content, data analysis.

BBenenue.

ConuanbHbIe CETH MTPAlOT BCe 0OJICe 3HAYMMYIO POJIb B IMOBCETHEBHOHN KU3HU
JIOJIeH, ¥ UX BIHMSHUE HA MOKYIATEIhCKOE TIOBEJICHHE CTAHOBUTCSA 3aMETHBIM Kak
Ui TIoTpeOuTenedt, Tak W g Ou3Heca. MHOXKECTBO — HMCCIICIOBaHUI
MOATBEP)KIAIOT, YTO CONUATbHBIE IIATGOPMBI HE TOJIBKO HHPOPMUPYIOT
MOJIb30BATEJIC O TOBapax M YyCiIyraX, HO W AaKTUBHO (QOPMHUPYIOT HX
MIPEAMOYTEHUS M PEIICHUS O TOKyIKe. B 3TO# cTaTbe MBI paCCMOTPHM OCHOBHBIC
ACTIEKTHI BIUSHUS COITMATBHBIX CETEH HA IMOBEICHNE TTOKYIATEIsI.

1. ®opMupoBaHmne 0CBEOMIEHHOCTH O MPOAYKTE

PexiramHBIC BOBMOXXHOCTH

CornuanbHbIe CETU MPEAOCTABIIIOT OU3HECAM YHUKATBHBIE BO3MOKHOCTH JIJIS
MIPOJIBMKEHUS TOBAPOB M YCIIYT Yepe3 TapreTUPOBAHHYIO pekiiaMmy. biarogaps
QNITOPUTMAaM, YIUTHIBAIOIIINM HHTEPECHI TI0JI30BaTeNel, KOMIIAHUHA MOTYT

3¢ ()EKTUBHO TOCTUTATH CBOCH I1€JIEBOM ayIUTOPHH.

[ToBblllieHHE y3HaABaeMOCTH OpeHia

[TocTosiHHOE MTpUCYTCTBHE OpeHa B HOBOCTHBIX JIEHTAX M0JIb30BaTEIEH TOMOraeT
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(bopMHUpPOBATH €r0 UMUK U MOBBIIIAET €r0 Y3HaBaeMocTh. Uem Ooiblie mroaei
BUJUT OpPEH]I, TEM BBIIIIE BEPOSITHOCTD, YTO OHU OOPATAT HA HETO BHUMAHUE TIPH
MPUHATUY PEIICHUH O MOKYTIKE.

2. BansiHue KOHTEHTA HA IPUHATHE PelleHNus]

BusyanbHbIll KOHTEHT U 3CTETUKA

CopeprxarenbHOe MPEACTaBICHUE NPOAYKTa — U300paKEHUS U BUJICOPOIUKHA —
UTPAET KIOYEBYIO POJIb B BOCHPHUITUU TOBapa. BU3yanbHO NPUBJIEKATEIbHBIMI
KOHTEHT MOJKET BbI3BaTh MHTEPEC U KEJITaHUE MPUOOPECTU MPOIYKT.

YakoBKa ¥ OMMCaHUE

Panee nmonp3oBaTeny UcKaau HHPOPMAIIUIO O TOBapax, OMUPAsICh HA OT3bIBHI U
pekoMeHaanuu. Tenepp e OHU MOTYT HaTKHYTBHCS HA YCIICIIHBIA KOHTEHT IPSIMO
B CBOMX JieHTax. OnucaHue 1 00IIeHUe C ayAUTOpUEH Yepe3 COIMATbHBIE CETH
ITO3BOJIAKOT KOMIIAHUSAM CO3aTh HY>KHBIM UMUK U MIPEICTABUTH MPOAYKT TaK, KakK
OHH ITOT'O XOTHT.

3. O0paTHasi CBSI3b M OT3bIBBI

[ToTpebuTenbckas oueHka

CornuanbHbIe CETU CTyKaT TiaTdhopMaMH JijIsi OOMEHa MHEHUSIMU U
pexomenanusaMu. [loTpedurenn MOryT BUAETh, YTO IPYTHUE TYMAIOT O TIPOIYKTE,
IIPOBEPUTH OT3bIBBI 1 KOMMEHTAPHH, YTO OCOOCHHO BaXKHO B MPOLECCE TPUHITHUS
peleHns O MOKYyIIKE.

User-Generated Content (UGC)

[Tonb30BaTENbCKUN KOHTEHT, TAKOM Kak poTorpaduu, BUAECO U OT3BIBBIL, O
IPOJIYKTE CO3AAET JOBEPUE U ayTEHTUYHOCTh. Korja noTeHuanbHble TOKYIaTenu
BUJISIT, YTO HACTOSIILIKAE MTOJIH30BATENH JIOBOJIBHBI TPOYKTOM, 3TO CHOCOOCTBYET
YBEJIMYEHUIO BEPOSATHOCTHU MOKYIIKH.

4. CounajibHOE BJMsIHUE U TPEH/IbI

JIunepsl MHEHU 1 OJ0Tepbl

Nudmroerceps! u 610rephbl CTAHOBATCS BAXKHBIMU UTPOKAMH B MUPE MapKETHHTA.

MHorue 1moJb30BaTeIn IIPUHUMAIOT PCHICHNA O IIOKYIIKEC Ha OCHOBC
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pEKOMEHAAIMI MOMYJISIPHBIX JUYHOCTEHN B COIMAIbHBIX ceTsX. COTpYIHUUYECTBO C
U3BECTHBIMU JIMYHOCTSIMUA MOKET 3HAUUTEIBHO MOBBICUTh UHTEPEC K MPOAYKTY.
BupycHslii MapKETUHT

CornuanbHbIe CETU CITOCOOCTBYIOT OBICTPOMY PACIPOCTPAHEHUIO HHPOPMAIIUH,
ITO3BOJISASI KOHTEHTY CTAHOBUTHCS "BUPYCHBIM'". BUpyCHBIE KaMIIaHUU MOTYT
3HAYUTEIBHO YBEJIMYUTh OXBAT U IPUBECTU K PE3KOMY POCTY MPOAAX 32 KOPOTKHIMA
NEPUOI.

5. IIpsaiMbIe MOKYNKHU Yepe3 coMaJIbHbIE CeTH

ConmanbHasi KOMMEPIUS

CoBpeMeHHbIe conpanbHble m1aTGopmel, Takue kak Instagram u Facebook,
BHEAPAIOT (DYHKIUU MPSMBIX TOKYIOK, ITO3BOJISISI TTOJIb30BATEISAM JIETKO
MEePEXOIUTh OT MPOCMOTPA KOHTEHTA K MOKYIIKE TOBapa. ITO 3HAUYUTEIbHO
YOPOLIAET MPOLECC U COKPAIIAET BPEMs HAa IPUHATUE PELICHUS.

WNHurterpanus ¢ MHTEpHET-Mara3uHamMu

CBsi3b MEXIy COLMAIBHBIMU CETIMH U HHTEPHET-Mara3uHamMu MpegoCTaBIsSET
M0JIb30BATEIII0 BO3MOXKHOCTh COBEPILIATH MOKYIIKH, HE MMOKU sl aThopMmy.
Takol moaxo mpeBpanaeT COHaIbHbIE CETH B MOIIHBI MHCTPYMEHT IS
CTUMYJIMPOBAHUS MPOAAXK.

6. Ilepconasm3anusi ¥ TApreTUHT

ITepcoHanm3upoBaHHBIN KOHTEHT

AJTOpPUTMBI COLUANBHBIX CETE MOMOratoT (OpMHPOBATH TEPCOHATIU3UPOBAHHBIN
KOHTEHT Ha OCHOBE MpEeANOoYTEeHUH nojib3oBaTeneid. Yem Oounbliie hokycupyercs
pekJiaMa Ha IOTPEOUTENbCKUX UHTEPECax, TeM OO0JIbIlle BEPOSITHOCTh, YTO OHA
BBI3OBET OTKJIMK U MPEBPATUTCS B MOKYIIKY.

AHanu3 JaHHBIX

Bpennbl MOTYT HCIOJIB30BaTh aHAJIW3 AAHHBIX JIJIs1 IOHUMAHUS TOBEJICHUSI CBOUX
KJIMEHTOB, YTO MO3BOJIAET YIYUIIUTh MPEITIOKEHUS U MTOBBICUTD JIOSITLHOCTD K
MPOAYKTY. Y CHEIIHbIE KOMIIAHUH MCIIOJIb3YIOT 3TU JJAHHBIE JIsl CO3JJaHUS
WHJIMBUAYJbHBIX MAPKETUHTOBBIX CTpATErUil.

3akioueHue:
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CoruanbHbIe CETH OKa3bIBAIOT 3HAYNTEIHHOE BIIUSHHUE HA MOKYIATEIhCKOE
MOBEICHUE, MEHSISI CTIOCO0, KOTOPBIM MOTPEOUTENN UITYT HH(DOPMAITHUIO,
MIPUHUMAIOT PEIICHHS ¥ B3aUMOJIEHCTBYIOT ¢ OpeHnamu. [loanmanue 3Trx
M3MEHEHUH M alalTalys K HUM SIBJISIOTCS KITFOYEBBIMHU JIJIST YCTIEXa COBPEMEHHBIX
KoMITaHuid. bpeH 1, KoTopbie A3(h(HEKTUBHO UCTIOIB3YIOT BO3MOKHOCTH
COIMAJTBHBIX CETEH, MOTYT 3HAYUTEIHHO MTOBBICUThH CBOIO TTOMYJISIPHOCTb,
YBEIIUYUTH JIOSUTbHOCTH KJIINEHTOB M, B KOHEYHOM HTOT€, YBEJIMYUTH CBOU
poJaxu. B yCIOBUSAX CTPEMHUTETEHO U3MEHSIOIICTOCS MUPa BaXKHO CICAUTH 3a
TEHJICHIUSMHU U aJJaITUPOBATHCS K HOBBIM MOTPEOHOCTSAM MOTpeOUTENeH, 4TOOBI

OCTaBaTbCA KOHKprHTOCHOCO6HLIMI/I Ha PBIHKC.
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