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Annomayun: CtaThd HCCIENyeT KIIOYEBBIE AacCleKThl Mojaxoaa Xiaomi K
MapKeTUHTY, CHOKYCUPOBAHHBICE HA WHHOBAIIMOHHBIX METOJAX MPOJIBHKCHUS
OPOAYKIMKA M CTPATErHYECKOM MCIOJIb30BAHUM HUDPPOBBIX U (U3HUECKUX
KaHAJIOB MPOJaX. AKTYaJlbHOCTh TE€MBI OOYCIIOBJI€HA OBICTPBIM POCTOM U
BIUsSHUEM Xiaomi Ha MHPOBOM PBIHKE TOTPEOUTENBCKON JIIEKTPOHUKH,
HECMOTpPS HAa OTPAHWYCHHBIH OMBIT W KOPOTKWUW TEPUOJ CYIICCTBOBAHUS
KOMITAaHUU. Pe3ynbTaThl WCCIIEOBAHUS TIOMYEPKUBAIOT, YTO TMPUMCHCHHE
NPSMBIX OHJANWH-TIPOJaX, AKTUBHOE B3aMMOJICHCTBHE C IOJIB30BATEIIBCKUM
coobmiecTBOM  uepe3  opuUMaIbHble  MIATGOPMBI U CTPATErHMUECKOE
pa3MeIleHne pO3HUYHBIX TOYEK CIIOCOOCTBYIOT HE TOJBKO YKpEIUICHUIO OpeHa

Xiaomi, HO ¥ 3HAYUTEILHOMY PACIIMPEHUIO €€ PHIHOYHOTO IPUCYTCTBHUS.
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Abstract: The article explores key aspects of Xiaomi's approach to marketing,
focusing on innovative methods of product promotion and strategic use of
digital and physical sales channels. The relevance of the topic stems from
Xiaomi's rapid growth and influence in the global consumer electronics market,
despite the company's limited experience and short period of existence. The
findings of the study emphasize that the application of direct online sales, active
engagement with the user community through official platforms, and strategic
placement of retail outlets contribute not only to strengthening the Xiaomi

brand, but also to significantly expanding its market presence.
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[Ipoueccsl nudpoBoi TpaHchopMalMd W MeAUATU3ALMU BIUAIOT Ha
CTPATETMYECKYIO0 3HAYMMOCTh KOMMYHHUKAlU B COBPEMEHHOM OW3HEce, jenas
UX KJIFOUYEBBIM JIEMEHTOM KOPHOPATUBHBIX cTparervil. B ycinoBusx OpicTporo
Pa3BUTHUSL TEXHOJOTUH W TOSBICHUS HOBBIX KOMMYHHMKAIMOHHBIX KaHAJIOB,
KOMIIAaHUM CTaJKUBAIOTCA C HEOOXOJUMOCTBIO aJJallTUPOBATh CBOM CTpATETUU
g 3(QQPEKTUBHOTO B3aMMOAECHCTBHSI C PA3NUYHBIMU 3aUHTEPECOBAHHBIMU
CTOPOHAMHM, BKJIIOYas KIMEHTOB, WHBECTOPOB, NapTHEPOB, XYPHAIWCTOB U
uH}rOeHCEepOB [2].

MapkeTuHroBasi CTpaTerusi CTAHOBUTCSI KPUTUYECKH BaXKHOM ISl ycrexa
KOMIIAaHUW B COBPEMEHHOH SKOHOMHUKE. D(PPEKTUBHOCTh KOMMYHUKALIMOHHBIX
CTpaTeruii HampsIMylo BIIUSET HA UMUK U KOHKYPEHTOCIIOCOOHOCTh OpeHJa.
Komnanunu, crpemsinecss octaBaTbCsl B JIUAEPAX CBOMX OTPACIEH, TOIKHBI HE
TOJILKO YMETh a/IallTUPOBATHCS K OBICTPO MEHSIOUIMMCS YCIOBHUSIM PbIHKA, HO U
AKTHUBHO HCIIOJIb30BaTh HOBEHIIME TEXHOJIOTMM W HWHCTPYMEHTHI IS

JTIOCTUKECHUS CBOUX Leen [4].
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['moGanbHble TEHACHIIMU MOKA3bIBAIOT, YTO YCHEX KOMMYHHKAIIMOHHBIX
CTpaTeruil He OrpaHUYUBAETCS TeorpaUuecKUMH pamMKaMu U 3aTparuBact
KOMITAaHUU IO BCEMY MHpPY, OT KPYIHENIINX phIHKOB, Takux kak CIIA, Kutaii n
Wunus, no crpan EBpombl u Adpuxu. B 3ToM KOHTEKcTe, pa3paboTka u
peanuzanusi  3QPEKTUBHBIX  MAPKETUHIOBBIX  CTPATETUM  CTAHOBSTCA
OCHOBOIIOJIAralO MMM ISl YCIIEXa U JOITOCPOYHONW YCTOMYMBOCTH KOMIIAHHUM B
COBPEMEHHOU LIUPPOBON IKOHOMUKE.

Kopnopanusa Xiaomi, ocHoBanHast JIoi 1[3tonem u maptHepamu B 2010
rojly, 3a KOPOTKHMI CpOK CTaja OJHHM U3 JUAEPOB B MEKIyHAPOIHOU
WHJYCTPUU OBITOBOM JJEKTPOHUKHM U cmapTdhoHOB. Hazpanue komIaHuw,
IMPOMCXOJIAIIee OT KuTakickoro Omoga "Xiaomi Zhou", CHMBOIH3HpPYET
HavaJIbHbIE IIar'M OCHOBaTeseil mepen OTKpeiTHeM OwuszHeca. Jlorotun "MI",
TaK)K€ aCCOLMUPYEMBIH C KUTaUCKUM ueporiaupoM "cepaue", Mog4epKUBAET
bunocodpuro KOMMAHWKM B CO3/JaHWM WHHOBAIIMOHHBIX TMPOAYKTOB IS
MOOMJILHOTO UHTEpHETA [3].

Xiaomi ycneurHo MHTErpupoBalia CBOM YyCTpoilcTBa B skocuctemy loT
(MuTepHer Bemieil), 4To cuenano uX MPOAYKThl HE TOJIBKO (PYyHKIIMOHAIbHBIMH,
HO ¥ B3aUMOCBS3aHHBIMH, oOOecreunBas YJIOOCTBO U  COBPEMEHHBIC
TEXHOJIOTUYECKHE BO3MOXKHOCTU Il TOTpeOuTeneil. B ux accoprumeHte
HAXOJSATCA POOOTHI-TIBUIECOCHI, POYTEPHI, MapUIPYTU3ATOPhI, (PEeHBI, OBITOBAS
TE€XHUKa U APyrue NHHOBAIIMOHHBIE ycTpoKcTaa [1].

[To manaeiM Canalys, Bo BTopoM kBaptaie 2023 roma Xiaomi 3aHsia
TPEThE MECTO MO MHUPOBBIM MOCTaBKaM cMapT(OHOB mocie Samsung u Apple.
Kpome Toro, xommanusi paszpaborana Beayiiyto B mupe miarpopmy AloT,
o0BeUHSAIONYI0 526,9 MUNIMOHOB WHTEUIEKTYaJbHBIX YCTPOMCTB K HIOHIO
2022 rojga, 4TO TOAYEPKUBAECT WX JIMAEPCTBO B HMHTErpallud WU PA3BUTUU
texHosnoruii Al u [oT.

Xiaomi TPOJOIDKAET JEMOHCTPUPOBATh BBICOKYI0 HWHHOBAIIMOHHYIO

AdKTUBHOCTh H aM6I/II_II/II/I Ha MCKAYHAPOJHOM PbIHKC, IMOATBEpPKAass CBORO
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pemyTaluioo BEAYLIEro pa3pabOTYUMKa WHTEIJIEKTYyaJlbHBIX MPOAYKTOB U
YCTPOMCTB JUIsl COBPEMEHHBIX MOTPEOUTEIEH.

Kommanust Xiaomi, mpeycrieBarorias Kutaiickasi Kopropaius, He TOJIbKO
yTBEpPAWJIACh KAk BEAyIIMA MPOU3BOAUTENh cMapTdOHOB Ha  0ase
onepaunoHHON cuctemMbl Android, HO W 3HAYUTENIBHO pACIIMPUIA CBOU
ACCOPTUMEHT YMHBIX Taj[KETOB, 3aHSIB BaXKHYIO MO3UIUI0 HA MEXIyHapOIHOM
poiake. [Iponykuus Xiaomi gocrtynHa Oosiee uem B 100 cTpaHax M pervoHax,
YTO MOAYEPKHUBAET €€ II00aNbHYI0 NPUCYTCTBUE W MOMYJSPHOCTb CpEau
noTpeoureneit [4].

B asrycre 2022 rogma Xiaomi B ueTBEpThI pa3 ObLla BKJIIOYEHA B
npecTkHbIi criucok Fortune Global 500, 3ansiB 266-¢ MecTo, 4TO OTMEYaeT eé
CTaOMJIBHBIAH POCT W DKOHOMHUYECKYIO 3HAUYMMOCTh HAa MHPOBOM apeHe.
KoMmanus Takxke BXOJUT B COCTAB HECKOJIBKMX BAXKHBIX MHAECKCOB, TAKUX KaK
Hang Seng, Hang Seng China Enterprises Index, Hang Seng TECH Index u
Hang Seng China 50 Index, 4To cBHAETENLCTBYET O €€ 3HAUUTEILHOM POJIM Ha
(PMHAHCOBBIX PHIHKAX.

IToMmumo pa3paboTku u BbITycka cMapTdoHOB, Xiaomi aKTUBHO
pacuiMpsieT cBOM OM3HEC 3a CUeT MPUOOPETEHMS] MOJOJBIX U MEPCHEKTUBHBIX
CTapTamoB IO BCEMY MHPY M YCTAHOBJICHHS KoJutabopauuil ¢ JIpyrUMH
Openmamu.  OTa  CcTpaTerus  IO3BOJSIET  KOMIIAHUM  HE  TOJIBKO
nuBepcu(UIUpOBaTh CBOM TOpPT(dENs MNPOAYKTOB, HO M HHTETPUPOBATH
NEPENOBbIE  TEXHOJOTMM M HWHHOBalUMM,  4YTO  YKpemier  eé
KOHKYPEHTOCIIOCOOHOCTh ¥ TMO3UIIMOHUPYET KaK BEAYyIIEro HUIrpoKa B
UHIYCTPUU NOTPEOUTENBCKOM 351eKTpOHUKHU U [0T.

Crpareruss kommaHuu Xiaomi OCHOBaHa Ha HECKOJBKUX KIIFOUEBBIX
IPUHIMIAX, KOTOPbIE MOMOTAIOT €l T0OMBAThCSl yCIeXa U YCTOMUHUBOIO pocTa
Ha MHUPOBOM pBIHKE MOTPEOUTENBCKONW 3JIEKTPOHUKU. OTHUM U3 TJIaBHBIX

DJIIEMEHTOB MX OHM3HEC-CTPATETUH SIBJISIETCS LIEHOBOE MPEUMYIIECTBO. Xiaomi
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M3BECTHA CBOMMHM JOCTYIHBIMM II€HAMHA Ha MPOJAYKIMIO, YTO JEIaeT HX
YCTPOMCTBA MPHUBJICKATEIBLHBIMU IS ITUPOKOM ayIUTOPUU TTOTPEOUTEIICH.

Kpome Toro, Xiaomi yCHEIIHO HCIIOIB3YeT CBOIO OrPOMHYIO 0a3zy
MOKJIOHHUKOB M aKTHUBHO B3aWMOJIEHCTBYeT ¢ HUMHU [3]. DTO cmocoOCTByeT
YKPEIUJICHUIO JIOSUTbHOCTH KIIMEHTOB W CO3JaHUIO0 CHJIBHOTO KOMBIOHUTH, YTO
SBJISICTCSI  BaXHBIM  (PAKTOPOM  JIJIsT  JIOJTOCPOYHOTO yCIeXa KOMIIAHUH.
brnarogapsi akTHBHOMY B3aUMOJIEUCTBUIO C MOTPEOUTENIMUA Xiaomi IMOJTydYaeT
IIEHHbIE OOpaTHBIE CBSI3U, YTO MO3BOJIIET UM aJIallTUPOBATH CBOU MPOJIYKTHI U
YCIYTH N0 HY>XKbI PBIHKA.

Eme oaHuM KIIOYEBBIM 3JIEMEHTOM CTpaTeruu Xiaomi sIBJISICTCS
arpecCUBHOE pPaCUIUPEHHE HJKOCUCTEMBbI MPOAYKTOB M yciyr. Kommanus
AKTUBHO Pa3BUBAECT U MHTETPUPYET PA3IMYHBIE YCTPONUCTBA B CBOIO AKOCUCTEMY
[oT (MuatepHeT Belei), 4TO CO3JAET JOMOJHUTEIbHBIE BO3MOKHOCTU JIJIsi
B3aUMOJICHCTBUS U YJIYUYIIEHUS [10JIb30BaTEIBCKOTO OIbITA.

Cratebst B Harvard Business Review mnoguepkuBaeT KOHIIEHIIUIO
CTpPaTEeru4eckoro OOBEAUHEHUs, UYTO O3HAayaeT TECHOE B3aMMOJICUCTBUE
KOMIIAHUM C 3aMHTEPECOBAHHBIMU CTOPOHAMM KaK CO CTOPOHBI CIIpoca, Tak U
npeIokKeHns'. JTO B3aUMOJCHCTBHE HE TOIBKO CHOCOOCTBYET B3aMMHBIM
BBIFOZIaM, HO M CTUMYJIUPYET 3KCIIOHEHIHAIBHBIA POCT PbIHKA. Takou Moaxon
MO3BOJIAET Xiaomi HE TOJBKO YKPEIUISTh CBOM IO3HMIIMU Ha CYIIECTBYIOIIUX
pBIHKAaX, HO MU YCHEIIHO BBIXOJIUTh HA HOBBIE TEPPUTOPHUH, ATANTUPYACH K
MECTHBIM OCOOCHHOCTSIM H MIOTPEOHOCTSM MOTpEeOUTENCH.

Komnanusa Xiaomi AEMOHCTPUPYET YCHEIIHYI) CTPATErui0 BEHYYPHOTO
Ou3Heca, B KOTOPOM KIIIOYEBBIMU JJIEMEHTAMM SIBJISIOTCS WHHOBAIIMOHHbBIC
MOAXOJAbl K MAapKEeTUHTy W TMpsAMbIE MPOAaXH moTrpedutensMm. Mx meppas

KaMIlaHHA 110 IIPpOJaKaM CMapT(bOHOB CTajla IIpUMEPOM 3(1)(1)€KTI/IBHOFO

1 Haiyang Yang, Jingjing Ma, Amitava Chattopadhyay. How Xiaomi Became an Internet-of-Things
Powerhouse. Harvard Business Review. 26/08/21 URL: https://hbr.org/2021/04/how-xiaomi-became-an-
internet-of-things-powerhouse (nara oopamenus: 11.05.2024)
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UCIIOJIb30BaHUsl CTPATETUH «MApPKETUHIOBOTIO TOJO0Aa». DTOT MPUEM MO3BOIUII
Xiaomi co3/1aTh WUTIO3UIO JAeUIIMTA HA PBIHKE, TOJJIEPKUBAsT BBICOKUH CIIPOC
Y TIpUBJIEKasi BHUMAaHUE K CBOUM MPOJTYKTaM.

«MapKeTHHTOBbII TOJIOJ» B ciydae Xiaomi oO3Ha4yall CO3HATEIbHOE
OTPaHUYCHHE MMPOU3BOJICTBA C LIEJIbI0 KOHTPOJIUPOBATH CIIPOC U MOAACPKUBAThH
BBICOKHE IIEHbI Ha UX YCTPOMCTBA. DTOT MOJAX0/ cpadoTan Ojaroaaps CULIbHOMY
OpeHIy W  BBICOKOMY KaueCTBYy MPOAYKIHUH, YTO CIOCOOCTBOBAJIO
(OpMHUPOBAHUIO JIOSUIBHOCTU KIIMEHTOB U CO3JaHUIO TOCTOSIHHOTO CIpoca Ha UX
NpOAYKIHMIO [2].

BaxxnbpiM  acnekToM  cTparerud  Xiaomi  ObUIO  OTKa3aTbCsl  OT
TPAAUIMOHHBIX TOCPEAHUKOB U pEalu30BbIBaTh CBOM TOBApbl 4epe3
cOoOCTBEHHBIN BEO-CalT. DTO MO3BOJIMIIO KOMIAHUU MUHUMHU3WPOBATh HAIICHKH,
KOTOpbI€ OOBIYHO Opanau ONTOBUKH W PO3HUYHBIE TOPIOBIIbI, U MPEHJIOKHUTH
notpeduTensiM 0oyiee JOCTYIHBIC IEHbI. TaKoW AUPEKTOPCKHUMA MOAXOM TaKKe
CIOCOOCTBOBAJI YKPEIUICHUIO KOHTPOJIA HaJ KaHajlaMu MPOJaX U YJIyUIICHHUIO
00CITyKMBaHUsI KIIMEHTOB.

Kommanust Xiaomi MpoaeMOHCTpUpPOBajia WHHOBAIMOHHBIM MOIXOJ K
KaHaJlaM TPOJIaK U MAPKETUHTOBBIM CTPATErUsIM, YTO MO3BOJUJIO €M YCHEIIHO
KOHKYpHpPOBAaTh Ha PBIHKE TEXHOJOTUA M PACIIMPUTH CBOE IMPUCYTCTBHE 3a
npenenamu Kutas [5]. OcHOBHasg cTpaTerusi KOMIIAHHMM COCpPEIOTOYEHAa Ha
OPsIMBIX OHJIAWH-IIPOJAXKaxX 4epe3 COOCTBEHHbBIN O(PUIIMAIbHBINA CAalUT, KOTOPBIN
UTPAET KIIOYEBYID POJIb B KOMMYHHUKAIMM C KIMEHTAMH W TPOJIBUKEHUU
MPOJIYKTOB.

Odurmanpubiii  callt Xiaomi SBISETCSI OCHOBHBIM  KAaHAJIOM  JJist
AHOHCUPOBAHUS HOBBIX TMPOJYKTOB, MPEIOCTaBICHUS UHGOpPMAIMK O
TEXHUYECKUX OOHOBJICHUSIX U B3aUMOJICHCTBUS C COOOIIECTBOM IMOJIb30BATEIEH.
DTOT MOAXOMA HE TOJIBKO YKPEIUIIET CBS3h C MOTPEOUTENSIMU, HO U TO3BOJISIET
KOMITAaHUU KOHTPOJIUPOBATH HHMOPMAITUIO O CBOUX MPOIYKTAX, YTO BAXKHO IS

NOAJEPKAHMS UMUJIKA U YIPABICHUS OPEHAOM.
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BaxxupiM marom st Xiaomi CTajgo pacuIMpeHHe ayJuTOpUU 3a CuUeT
BBeJCHUST (UBMYECKUX Mara3uHoB B Ppa3dudHbIX Tropogax Kwras. ITtor
CTpPaTEruM4ecKuii XoJi MO3BOJUJI KOMIAHUU JOCTUTHYTh MEHEE TEXHUYECKU
MOJIKOBAaHHBIX TMOTPEOUTEEH U KUTEIEH MaybIX TOPOJOB, MPEANOYUTAIONTUX
TpaJUIIMOHHbIE KaHAIbl TpoAaK. OTKPBITHE Mara3uHOB B BBICOKOIIPOXOIUMBIX
MECTaX, TaKWX KaK TOPTrOBbIE IIEHTPHI, CIOCOOCTBOBAJIO YBEIMUYCHUIO

BUINMOCTH 6peHz[a U IIPUBJICHCHUIO HOBBIX KIMCHTOB.
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